
Seeking new trading 
opportunities



The strength of the London 
insurance market is that it is 
truly international.  
It attracts large commercial and specialty 
business from over 200 territories around the 
world, bringing over US$90 billion of 
premium to the UK annually.  This 
concentration of insurance expertise is 
unique but it cannot be relied on to 
guarantee the market’s future.  As part of the 
LMG’s work with the UK Government to 
ensure we have the right business 
environment, our working group has been 
looking at what the market needs to do to 
take advantage of the new trading 
opportunities that will emerge in a 
post-Brexit world.

We believe that to make the most of these 
opportunities, we should move the debate 
around insurance away from simple indemnity 
and focus it on how the industry can support 
economic growth and resilience across the world, 
contributing to growth in UK trade. Insurance has 
a positive economic impact, a 1% rise in insurance 
penetration translates into a 13% reduction in 
uninsured losses, a 22% reduction in taxpayers’ 
contribution following a disaster and increased 
investment equivalent to 2% of national GDP.  The 
London Market can play a critical role in 
supporting the economic development of 
countries across the world, growing trade in 
existing markets and opening new ones. 

The global insurance protection gap remains 
significant, despite general global economic 
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growth in recent years.  The global underinsurance gap 
is now estimated to be US$162.5 billion, a reduction of 
just over 3% since 2012.  Many local (re)insurers are not 
sufficiently diversified, have limited skills to manage 
complex risks, and an insufficient capital base.  The 
London Market can therefore help countries to close 
these gaps and build their resilience.

The recommendations within this paper fit broadly into 
two categories, i) what the UK Government can do to 
support the London Market to reduce barriers to trade, 
and ii) further promotional activity that can be 
undertaken to raise awareness of the London Market 
and its services within target countries via its extensive 
diplomatic networks.  This is the first step in planning 
activity for the next 12 months and we will report back 
regularly on our progress.



Priority markets

The United States: The US continues to be the 
London Market’s single biggest source of business.  
Cyber insurance spend alone is expected to reach 
US$6.2 billion by 20201  and there is a growing need 
to strengthen resilience against natural disaster and 
bolster federal and state insurance programmes.  
We recommend further promotional activity of the 
value of the London Market.

Switzerland: There is an opportunity to negotiate a 
financial services centred Free Trade Agreement, or 
at the very least a deeper relationship between the 

two commercial insurance markets, which allows 
for cross border trade in (re)insurance and broking 
services.  

Latin America: Growth in the Latin American 
(re)insurance market is expected to come on the 
back of economic development and increasing 
demand from local insurers for reinsurance 
protection. 

ASEAN: ASEAN is committed to achieving full 
liberalisation of its insurance markets by 2020 to 

increase diversification, strengthen their resilience 
against natural disasters and support ambitious 
infrastructure programmes across the region.  
This presents major opportunities for the 
London Market.

The Islamic world and Sharia insurance: 
The large, and still growing, global Muslim 
population presents significant opportunities for 
retakaful operators in the Middle East and North 
Africa (MENA) countries and South East Asia. 

 

1 Verisk, Commercial Cyber Liability Market Sizing White Paper 

The LMG has identified a number of priority markets that it will seek to work on with both the Treasury and the Department of International Trade:
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Trade 
negotiations

We would like to see the UK Government take the 
opportunity of developing an approach to third 
countries based on the concept of cross-border 
(mode 1) access for services under the General 
Agreement on Trade in Services (GATS).  

The UK regime should seek to encourage the 
removal of local restrictions, a two-way dialogue, 
mutual recognition of rules and standards, and 
greater regulatory cooperation.

The regime should be outcome-based and trade 
should not be prevented by technical divergence 
between the UK and other third countries if the 
achieved outcome of the regulation is the same.

We believe that freedom of reinsurance and the 
concept of non-life, commercial “large risks” for 
sophisticated commercial clients could be used 
as the foundations for future trade discussions, 
allowing brokers and insurers greater market 
access to other third countries, and giving clients 
greater freedom to access markets across borders 
to obtain the most effective and efficient service.

The UK should be proactive in opening up 
international insurance markets based on mutual 
market access, home state supervision and no 
host state financial requirements.  

The Global Reinsurance Forum’s Reinsurance 
Trade Barriers and Market Access Issues 
Worldwide report usefully identifies barriers to 
reinsurance trade.  The LMG will continue to 
work with the UK Government to reduce these 
barriers.  

We welcome the recent inclusion of a discussion 
of the UK’s Insurance Linked Securities regime in 
the Financial Dialogue with Japan in December 
2018.  We would like to work with the UK 
Government to identify other (re)insurance 
products and classes that could be promoted 
within these forums, particularly in the target 
jurisdictions identified in this paper, and be 
involved in follow up activity.



Supporting the London Makes it Possible 
campaign: In October 2017, the LMG launched 
London Makes It Possible, a campaign designed 
to promote London’s role as the world’s 
pre-eminent insurance hub and remind 
companies around the world about the range 
of risks that can be covered in London, and the 
vast ecosystem of talent, capital and expertise 
which supports it. We would like the UK 
Government, through its embassies and 
consulates, as well as in trade discussions, to 
actively promote insurance trade and position 
it in a way that supports the message that it 
helps foster sustainable economic and social 
development. 

Co-operation with HM Trade Commissioners: 
The LMG would welcome the opportunity to 
work with the newly appointed HM Trade 
Commissioners, particularly those for the US & 
Canada, Latin America, Asia Pacific and the 
Middle East, to discuss the opportunities to 

promote the commercial insurance sector as part of 
their trade discussions. 

Promoting products and innovation: London has a 
reputation for product innovation.  The Market’s 
subscription model, combining underwriting 
expertise, the pooling of risk and the sharing of 
data, has allowed it to develop a range of products 
to cover new types of risks.  Key examples include:

Cyber insurance: London is developing a vibrant 
market for cyber insurance.  Despite its growth the 
level of insurance coverage for cyber risk remains 
well below the levels of coverage for other perils.  
London is developing the first cyber compliant 
aviation, marine, property & casualty policies, 
putting it ahead of other jurisdictions. However, 
London’s first mover’s advantage must not be lost.  
The key to this will be access to anonymised and 
aggregated data on risks, allowing the Market to 
hone and create greater sophistication within 
its products.

Promoting
London

Insurance Linked Securities: The LMG has worked 
collaboratively with the UK Government to develop 
the UK’s own ILS framework.  The ILS and 
collateralised reinsurance market could more than 
double in size by 2020, growing to as much as 
US$160 billion. The UK ILS regime has a number of 
strengths which differentiates it from other 
competitor jurisdictions, allowing for a broader 
range of structures.  We must now ensure that that 
implementation of the ILS regulations by UK 
regulators allows the regime to keep pace with 
market changes and that the application process is 
as streamlined as possible. 

We want to work with the UK Government to 
identify how these (re)insurance products and 
classes could be promoted within the 
Government’s various Economic and Financial 
Dialogues, Partnerships and Regulatory Working 
Groups, particularly in the target jurisdictions 
identified in this paper.

The ILS market could more than 
double in size by 2020, growing from 
US$80 to US$160 billion

The cyber insurance 
market is predicted to 
reach $20billion in 
premiums by 2025 (KPMG)



Bringing the industry together 
and building a consensus 
regarding the requirements for 
the London Market in a potential 
FTA with Switzerland.

What 
next?

Promoting the value of the London 
Market in key ASEAN economies 
such as Indonesia and Malaysia 
highlighting how the market can 
help them deliver their ambitious 
economic development goals.

Continue to support the 
work of the Islamic 
Insurance Association of 
London to promote 
London’s (re)takaful offer.

Ensuring that London Market 
issues are fed into the work of 
the UK-US Financial Regulatory 
Working Group to maximise 
alignment with the US market.



About the London 
Market Group 
The London insurance market is the largest global hub for 
commercial and specialty risk, with 350 insurance carriers, brokers 
and affiliated professional services working within the square mile 
of the City of London. It provides a unique concentration of 
52,000 insurance and risk management professionals, with an 
unrivalled breadth of expertise.  Its dynamic eco-system and deep 
reserves of capital make it better equipped to manage complex 
and challenging risks. And better prepared to help clients – from 
individuals to global businesses – get back on their feet when 
disaster strikes.

The LMG is a market-wide body, bringing together the specialist 
commercial (re)insurance broking and underwriting communities 
in London. It is supported by the International Underwriting 
Association of London (IUA), Lloyd’s of London, the Lloyd’s Market 
Association (LMA) and the London & International Insurance 
Brokers’ Association (LIIBA). It speaks collectively for market 
practitioners and aims to make London the leading client centric 
global provider of specialist commercial (re)insurance knowledge 
and solutions.

For further information contact:

Clare Lebecq, Chief Executive, London Market Group

+44 (0)20 7327 5293| clare.lebecq@londonmarketgroup.co.uk  
www.londonmarketgroup.co.uk




